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12 disco sessions
120 booked

4 disco sessions
30 booked

10 disco sessions (2 p.w)
40 booked

START KPI Program
60 Booked + 15 Future

1 Day Brand
Accelerator
• 500 attendees
• 6 speakers
• 5 case studies
• 6 key sponsors
• Theatre seating
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Active Affiliates

Bookings 40 125 27575 200 375 625

4 8 12 20 30 40 50

KPI SALES

0 40 50 54 58 62 66 7570

Start planning process

for next BKPI

0-12 -11 -7-10 -6-9 -5-8 -4 -2 -1-3

Sales & Marketing
Timeline
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